
you will submit a 2-3-page, double-spaced paper summarizing your reflections and learning to date.  
This paper is intended to pull together your learning and reflections to date, noting remaining questions to consider and synthesizing your ideas for how you intend to apply this learning.  I encourage you to draw on your weekly Reflections Logs and on your CQ Self-Assessment results, and to focus on what your reflections mean for you personally. 
Readings and videos (post class): 
Ch 4-5 in Requejo, W. Hernández and J. L. Graham  Global Negotiation:  The New Rules.  Palgrave MacMillan. March 4, 2008
Ebner,  N.  (2013).  “Negotiating via  (the  New)  Email”.  In  M.  Benoliel  (Ed.)      Negotiation Excellence: Successful Deal Making (2nd ed.). World Scientific Publishing: Singapore. Accessed at http://www.pablolinzoain.com/wp-content/uploads/2016/07/Negotiation-Via-the-New-Email.pdf

I also attached the CQ Self Assessment
